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By Linda Pliagas, investor & agent

Welcome to another phenomenal edition 
of CashFlow Express. This newspaper 
is a part of our expanding Realty411 

family, which now also includes a digital-only 
magazine, REI Wealth Monthly (see our advertise-
ment on page 5).  REI Wealth Monthly is published 
in partnership with Net Planet Media, LLC, a San 
Diego-based company started by entrepreneur 
Noland Araracap.  I was honored to be approached 
by him a few months ago when he asked me to 
consider being involved in REI Wealth Monthly.  I jumped at the chance to 
expand, even though it was unplanned. Sometimes opportunities come when you 
least expect them, so get ready!
    Of course, in addition to our print and online publications, we also produce 
and host complimentary expos and mixers throughout California and out of state. 
We’ve been hosting complimentary events since 2008 because I enjoy meeting 
our readers and getting to know them. We’ve had the opportunity to meet thou-
sands of our fans in person. 
    It’s interesting to observe that many of our long-term readers have completely 
changed their lives over the years, and I’ve seen their transformation firsthand. 
They’ve evolved from being newbie investors to sophisticated landlords owning 
numerous rentals under their belts. Some graduate from owning single family 
homes to managing large multifamily complexes. Others advance to more sophis-
ticated types of investments, such as trust deeds, tax liens, private lending, self 
storage and syndications. 

I’m amazed at how quickly some of our fans begin to change their lives simply 
by applying the techniques and strategies they learn from reading our publica-
tions and attending our events. It’s exciting to see such progress. 

Yet, sometimes I know, it’s not as easy as we wish it would be. For example, 
right now it’s difficult to find solid deals in today’s completive marketplace. 
Everyone has a ton of cash on hand and many are willing to pay far more than a 
property is worth. It’s important not to get caught up in the emotional frenzy of 
the day. It’s better to wait for another property to come along rather than to buy 
something with a small margin or pay more than what a property is really worth. 

Far to many investors rush in when they have not done proper due diligence 
on a property and/or on the company that is selling the investment opportunity. 
Don’t rush in. Wait until you are sure the numbers presented are accurate. Be sure 
to visit the area and the property. Don’t you DARE buy it sight unseen!!  

It’s also important to do research on the company selling the property. How 
long have they’ve been in the industry? Do they have any lawsuits, bankruptcies 
or judgements against them? Also, make sure they are licensed with their state’s 
Department of Real Estate and have a squeaky clean record. Take the time to call 
any references given, and spend the money to do a basic background check.

Everyone wants to have financial freedom, but the reality is, there are no easy 
shortcuts. My advice is simple: Find your true passion so you won’t mind work-
ing hard, read some solid books on investing, and live frugally so you can save as 
much money as possible to buy solid assets. I also  recommend being diversified 
and having multiple streams of income - very important for cashflow. 

Yes, it’s basic, but in all honesty, wealth creation really is simple and basic. 
Is it easy? No, but it is a simple. So forget the get-rich-quick pitches and secret 
success formulas. Just keep reading, learning and networking. Most importantly, 
plan for success by investing time to learn how to grow your money wisely.

Best Regards,

Linda Pliagas
For questions, comments or suggestions, 
call 310.499.9545 or email me at: pliagas@msn.com
California DRE Sales License: #01355569

Be sure to connect with me on Facebook, Twitter, LinkedIn or Google+

DISCLOSURE AND INFORMATION FOR READERS AND EXPO GUESTS 
The publications, events, expos and mixers promoted by Realty411guide.com and/or 
their owners, employees agents and affiliates (collectively “411”) are for informational 
and entertainment purposes ONLY. The information and presentations provided therein 
do not constitute an offer or solicitation to buy or sell securities or real estate. Please be 
aware that real estate investing is VERY RISKY. 411 is not responsible for any of the 
information provided and/or statistical data presented, and do not reflect the opinions, 
advice or research of 411. You personally are 100% responsible for your due diligence, 
for all investment information and for all decisions with respect to any potential invest-
ment or transaction. 411 strongly recommends that you seek the advice of your trusted 
attorney, broker, CPA and/or financial adviser before taking investing.
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Yes! You can be 
rich from 
owning real 

estate and trading stocks. 
We’ve all heard the story of the 

little old lady who lived modestly 
and worked as a school teach-
er for 40 years. She never 
earned more than $35,000 per 
year, owned a modest home, 
and shared her life with two 
cats.  Once she died, her rela-
tives discovered a $150,000 
life insurance policy and $1.5 
million in stocks that she left 
to the elementary school’s 
scholarship fund.  

The national media loves 
to air these stories.  It seems 
there are several old ladies 
who fit this seemly unique 
profile year after year.  How could 
that be?  

Investing in stocks is not the 
world’s most challenging task. In 
fact, at its core, it’s very simple.  The 
truth is that the stock market creates 
millionaires every year. Investing in 
stocks, with wealth in mind, is easier 
than you think.  

Invest In What You Know 

Wanna be a good stock market in-
vestor?  Keep it simple and start with 

companies and products with which 
you are familiar.   

If you’ve ever opened a can of 
Coca Cola on a hot summer day and 
felt refreshed and invigorated, why 
not own the stock?  It’s a product you 
know with a story you understand.  
When I say “a story you understand,” 
I mean to say that you understand 

how the Coca Cola 
Corporation makes 
money, or to ex-
press it in Wall 
Street terms, you 
understand how 
the company earns 
revenue.  The more 
bottles and cans of 
Coke that Coca 
Cola sells around 
the world each day, 
the larger the com-
pany’s profit.  Over 

the past ten years Coke stock (symbol 
KO) has risen from around $40 per 
share to a high of $71 —  $1000 in-
vested in Coca Cola stock ten years 
ago would be worth $4,100 today;  
$10,000 invested in Coca Cola stock 
would be worth $41,000 today. 

If you spend more than $100 per 
year eating fast food, why not own 
the stock?  Over the past ten years 
McDonalds stock (symbol MCD) has 
risen from a low of $15 per share to a 
high of $95 per share.  

By Doug Carver
Organizer Pasadena and Burbank 
Cashflow Meetup Groups 

I can remember my first time play-
ing Robert Kiyosaki’s Cashflow 
board game about eight years 
ago and how it 
started a chain 

of events that continues 
to this day.  What stuck 
with me most was not the 
“how to” of playing the 
game but the people that 
I met at the event. These 
were not like the normal 
people in my life that 
would tell me I was crazy 
for trying to start my own 
real estate business or 
that financial freedom was impossible 
without a steady well-paying job.  The 
people I met were excited about learn-
ing and expanding their knowledge on 
how to achieve financial freedom. They 
were active investors in real estate and 
the stock market. They were small busi-
ness owners with a passion and vision 
for creating more financial success in 
their lives. Overall, they had a mindset 
for prosperity that I like to call a “Cash-
flow” mindset.

A lot of people complain that Kiyosaki 
does not provide the specific details on 
how people should implement his strat-
egies to create financial freedom in his 
books and programs. Truth is he never 
spells out a step-by-step “how to” for 
building long-term financial freedom.  
What he does teach is far more impor-
tant, and that is how to create a “Cash-
flow” mindset.  Kiyosaki describes it in 
his book Cashflow Quadrant moving 
your mindset from the E (employee) and 
S (self-employed) side of his Cashflow 
quadrant to the B (business owner) and 
I (investor) side of the quadrant.  In lay-
man’s terms, it’s the mental shift from 
someone who seeks financial security at 
all costs to someone who can confidently 
and knowledgeably take measured risks.  
This is a simplistic definition but a very 
important one to understand.  Without the 
correct mindset, it really doesn’t matter 
how much you learn the “how to” of real 

estate investing, trading stocks, building 
a strong MLM business, etc. You will not 
succeed.  It’s like trying to grow corn in 
a field of sand. The seeds will not germi-
nate and you’ll end up with next to noth-
ing to harvest in the fall. 

How, you ask, does this relate to the 
Cashflow game?  
Well, after playing 
the game a bunch 
of times, I learned 
the “how to” of 
getting out of the 
rat race, but I still 
was not able to 
take what I learned 
from the game and 
apply it to my real-
life financial situ-
ation. However, I 

realized that the time I was spending with 
my new Cashflow friends was changing 
the way I thought about money and my 
financial future. I no longer viewed the 
stock market as a giant rigged system for 
losing money. I began to see the tremen-
dous opportunities in the sinking real es-
tate market even as many people I knew 
were losing money on deals that had gone 
bad.   Overall, I saw for the first time op-
portunities all around me to create wealth 
even as the newspapers talked constantly 
of the “Great Recession.”   

Today as a result of my ongoing in-
volvement playing and organizing local 
Cashflow events in Southern California, 
I have a thriving real estate investing 
business. It was after speaking with one 
of my Cashflow friends who was a real 
estate investor that I was encouraged to 
start wholesaling distressed properties.  It 
turned out to be a great decision.  More 
recently, I’ve begun to learn how to suc-
cessfully trade in the stock market using 
options.  As a self-proclaimed real estate 
“zealot”, I never would have dreamed of 
investing in the equity markets. Howev-
er, after playing Cashflow 202 with my 
Cashflow friend ,who is an active trader, 
and learning about his trading system, I 
was able to see the opportunity before 
me.  I now fully expect that investing in 
the markets will be a huge part of my fu-
ture financial success in addition to my 

Learn How to Create Stock 
Market Wealth Today

Investors Manifest a 
“Cashflow” Mindset
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By Tyrone Jackson
TheWealthyInvestor.net

Doug Carver (left) and Chris Hanson dis-
play the Cashflow game to group members.
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Funding Available
for real estate investors

Paci�c Private Money makes lending easy. We fund loans on non-owner 
occupied single family, multifamily, mixed-use residences, and challenged 
townhome or condo projects.

We’re fast. We’re friendly. And, we’re ready to help you get the funding you 
need right now.

Let us fill you in on all the details
(415) 883-2150
Paci�cPrivateMoney.com
1604 Grant Ave., Novato, CA 94945 California Department of Real Estate Brokers #1897444

PRIVATE MONEY LOANS
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It’s good to get excited about 
purchasing real estate but you 
need to temper this with 
caution and common sense.  
So let’s run through some 
important steps you 
should consider before 
buying a property.

BECOME 
FAMILIAR WITH 

THE AREA

I’m sure you’ve 
heard the expression 
“Location, location, 
location.”  In real estate 
when you’re trying to 
get a feel of an area it’s 
important to know the location, 
or specific neighborhood in 
which the property is located.  In 
Los Angeles, for example, there are many 
neighborhoods within the city each with its different 
buyers and demographics.  This can change even within a 
couple of streets or if the property is located at the top of 
the hill or at the bottom.            
If you’re buying a property that is out of your area it’s 
especially important that you find a few agents in the area 
who are active in that specific community.  A resource we 
use in our office is Yelp.com.  We only call the top rated 
agents listed for a specific area and ask questions about 
the area and property we are considering buying.  While 
we have them on the phone we also ask them if they have 
any distressed properties they can show us—might as 
well pick up some more properties and help that agent 

get a commission for helping with some information. 
Another source of information is the city.  You can 
call the Building and Safety department and see if that 
area has any restrictions on the type of property you’re 
buying.  For example, we wanted to buy a large lot and 
possibly build an assisted living facility.  After speaking 
with the city we found that the zoning couldn’t be 

changed since the city was planning on expanding 
the freeway and it would take away about 

15 feet along the northern part of the 
lot.  We thought we had a great deal 

but after learning this we cancelled 
our contract.  If you’re buying an 

apartment building it might also 
be a good idea to check with 
the police department to see if 
there has been any trouble at 
or near the property. 

Inspections /Appraisers

An invaluable part of your 
research is to hire inspectors 

and appraisers to take a look 
at your property.  A great 

inspector will take pictures and 
write up a detailed report on the 

property’s major systems.  These 
inspectors are someone that you hire to 

give you a third party objective review.  A 
resource you can use is to visit ASHI.org or ask 

for referrals from other investors. You might also want 
to hire an appraiser.  They can write up a report of the 
current market as-is value of the property and to also 
give you an After Repair Value if you plan on doing any 
major improvements.  This helps you decide if you’re 
overpaying for the property.   
     Keep in mind that it will cost $400-$600 for each 
inspection/appraisal, sometimes more depending on the 
type of property.  However, it’s always better to spend 
that money upfront than to lose your whole investment 
and end up with a property you won’t be able to sell. 

Before you JUMP…

Continued on pg. 12

 
By Ginger Macias, RealEstateInsiders.co 

“This place [America] allows more people to 
dream than any other place in the world.  All 
that matters is how big do you want to dream 
and how hard do you want to work?”                                           
(From “Men Who Built America”)          
-Carly Fiorina, Former CEO, Hewlett-Packard 

I 
love this quote.  If you haven’t seen the series 
“Men Who Built America” I highly suggest 
you watch it.  It’s amazing what these men 
accomplished; especially when the chips were 
stacked against them.  Today we still have 
an opportunity to make our own mark in this 

world; creating a new destiny for our families and our 
communities. It’s easy to get excited and be ready to 
jump into real estate with both feet.  But before you 
jump it’s important to know what you’re doing.     
    A couple of weeks ago there was a video posted on 
Facebook about a certain real estate internet marketer.  
The journalist interviewed past attendees and showed 
all the excited would-be real estate investors attending 
the weekend seminar.  And when I say excited I mean 
EXCITED—they were beating on drums and jumping 
and dancing around. They were ready to make an 
instant million dollars by investing in real estate.   
    They also interviewed someone who had attended 
a seminar and he claimed they scammed him out of a 
million dollars.  In all fairness to this marketer, I have 
purchased a couple of his home study courses and the 
information was solid.  You just need to know how 
apply it correctly.  Unfortunately this man jumped 
into purchasing several small out of state apartments 
without conducting any due diligence and ended up 
with bad investments that will cost him.   

Make your retirement years “truly golden” by diversifying 
your retirement portfolio with Real Estate and Notes. 

 
For exceptional service and the lowest fees in the industry:  

Contact IRA Services Trust Company, 
the Self-Directed IRA Custodian of Choice.

Save up to 70% in fees! If you are currently with another Custodian 
who is charging high fees and/or providing unsatisfactory service, 

contact us for a personalized fee comparison today! 

Where...
         30+ Years of Experience
         Exceptional Service
         True Diversification
         and Low Fees              ...count!

SPECIAL OFFER:

Open your account for FREE!
Use Registration Code “REA17”

when you open an account 
online at www.IRAServices.com.

(Offer valid until 12/31/13)

For more information, call us at
1-800-248-8447 or visit us at

www.IRAServices.com



On November 2-3, 2013, more than 300 local real estate investors and investment 
experts will gather in Los Angeles to take part in the REI Expo – a two-day investor 
training, networking, and business development experience like no other. The Expo 
features dozens of seminars by leading speakers in all areas of real estate investing. 

Attendees at the Expo range from novice to advanced real estate investors. Some are  
just getting started while others with investing experience are looking to develop  
new strategies and income sources.

Over the last few years, the REI Expo has grown from a modest, regional gathering  
in Texas, to a nationwide series of high-content training events.  REI Expo strives to 
further the real estate investing industry for a moral, ethical, and sustainable future  
for individual investors.

November 2-3, 2013    |    The Hilton, Anaheim, CA

You’re invited to join us in Anaheim...

www.reiexpo.com

N E T W O R K
Educate

INVEST
ENERGIZE

Motivate...

DISNEYLAND!

Directly across  
the street from
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Become the 
FIRST MILLIONAIRE 

on Your Block!

Continued on pg. 17

F
olks who’ve read my books, 

newsletters or attended my 

Investor Training Seminars 

already know something 

about my background and experiences 

as an investor. I’m pretty much a two 

career guy who worked more than 20 

years for the phone company, then 

spent the rest of my life up till now as 

a full-time investor.  I began investing 

in real estate while still in my 20’s – 

and basically “moonlighted”, fixing 

up junky houses nights and weekends 

be yours as well! 

    It took me 20 long years of my in-

vesting life to make the switch over to 

properties like Cherry Street, and dur-

ing most of that period, my bank hov-

ered around “almost empty”! All the 

while, I desperately tried to make my 

single family houses cash flow!  Sud-

denly one day I finally figured out that 

highly leveraged single family houses, 

with big mortgage payments, take way 

too many years before there’s hardly 

a whiff of cash flow!  Friends, Cherry 

Street is 100 times better, and I’m about 

to show ya why!

MY MILLION DOLLAR VEHICLE

Cherry Street (not real name) was not 

any different than hundreds of other 

small multi-unit rental properties you’ll 

find in almost every decent size town 

or city in my state (California).  In fact, 

you can find Cherry Street properties in 

just about every state in towns or com-

munities with populations of 4,500 or 

more. Many newbies, or start-out in-

vestors claim they have great difficulty 

finding these small multi-unit proper-

while splicing telephone wires during 

my day job.  

After 50 years investing, a good num-

ber of successful “money-making strat-

egies” have rubbed off – and without 

trying to toot my own 

horn too loudly, they’ve 

made me financially in-

dependent.  That said, 

there’s one strategy in 

particular I want you to 

know about! Pay close at-

tention here because what 

I’m about to show you is the 

best one I’ve ever found for 

regular everyday investors without a 

suitcase full of money to start with.  I 

will promise you this much – if you’ll 

take what I tell you seriously and learn 

the ropes, financial independence can 

YOUR DIGITAL GUIDE TO REAL ESTATE WEALTH 

 Learn Real Estate Investing  Strategies 
& Tips From the Experts 

 Stay Up to Date on the Latest in the 
Real Estate Market 

 Providing Quality Real Estate Content 
to As Many Investors Around the 
World as Possible 

 Pleasurable Viewing of Images and 
Videos on the iPads Retina Display 
 

*All at the convenience of automatic delivery when you subscribe!  
• Only $3.99 per month - Less than the cost of a Latte!  
• Subscribe Now & Get the First 7 Days FREE 

www.reiwealthmag.com    OR    http://budurl.com/q769   

For the iPad,  
iPad Mini 

 & iPhone/iPod  
(Coming Soon) 



Buy Real Estate that puts 
$500 - $7,500 

into Your Bank Account 
Every Month  – For the 

Rest of Your Life!

And build a 
$1.2 Million Portfolio 

of “Paid Off” Real Estate 
in 10 years.

Attend Free Dinner Event!
REGISTER TODAY

Call 801-215-9917
(8am - 10 pm mst)

OR ONLINE AT
www.SaveMySeatNow.com

Legal Edge
they are unavoidable.

Q: Can I shaRE ownERshIP  oF  a PRoP-
ERTy EasIL y?
A: Sure. You can own property in a corpo-
ration, in a limited liability company, in a 

partnership and among individuals. Corpora-
tions can be in joint ventures and partnerships too. 
Then there are different types of co-ownership: 
tenancy in common, tenancy by entirety, and joint 
tenancy. Tenancy in common, the most popular of 
the three, is where several persons or entities each 
possess a portion of the entire property, and each is 
entitled to use of the property. Owners in this type 
of ownership may sell their interest or transfer it to 
another person as they please.
 Tenancy by entirety, commonly used in 
marriage, states that each owner has an equal inter-
est and right to own the whole property. Should one 
owner pass away, the other owner will be accorded 
full possession of the property.
 Joint tenancy is almost the same as ten-
ancy by entirety, however many other individuals 
(besides spouses) can hold title. Joint tenants also 
have equal right to own the whole property. 

Q: whEn Can I suE FoR FRaud?
A: “Any time after another party has misrepresent-
ed the state or status of the property or transac-
tion to you, and has caused financial and/or mate-
rial damages as a result, you have the right to seek 
not only compensation, but possibly even punitive 
damages,” according to Benjamin C. Johnson, an 
attorney with the Boesch Law Group. Further, de-
pending on your contract, you may be entitled to 
attorneys’ fees.

For more information on Philip W. Boesch or his 
firm, visit: http://www.boeschlawgroup.com/

H
aving access to solid 
legal counsel  is im-
portant for every 
business. Sound 

advice can, first of all, pre-
vent small issues from de-
veloping into full-blown le-
gal woes. Recently, our staff 
had a chance to interview Philip W. Boesch, founder 
of the Boesch Law Group, one of the leading le-
gal firms in the country. Boesch and his firm won a 
landmark case for the Anna Nicole Smith estate and 
successfully obtained judgments of $475 million 
and $89 million for tort and estate-related litigation 
involving her late billionaire husband. 

Q: whEn do I nEEd an a TToRnEy FoR My 
REaL EsTaTE dEaLInGs?
A: You should speak with an attorney to set up your 
ownership rights and as soon as you learn of a pos-
sible dispute. So that the positions can be investi-
gated and negotiated to achieve the client’s goals, 
early consultation with an attorney is smart in any 
case, from partnership disputes to ownership issues 
to construction to commercial property purchases to 
claims against lenders or disputes among investors. 

Q: why doEs IT sEEM ThERE aRE ThERE  
MoRE PRoBLEMs and LawsuITs Than 
ThERE usEd T o BE?
A: The recent downturn in the economy changed 
the thinking of borrowers, owners and lenders. 
Tight money and difficult circumstance left con-
tracts breached and debts unpaid. Endless types of 
misconduct were the subject of negotiation and liti-
gation, and now, as the markets come back, people 
are wary and worried — correctly so.   The profes-
sionals at the Boesch Law Group are well equipped 
to avoid problems, and to work through them when 
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Realty411 began in 2007 and was founded by a 
real estate sales agent in California. At the time, 
the publisher was selling and referring millions 
in transactions to brokers around the country. 
The 16-page newsletter quickly evolved into a 
quarterly glossy filled with tips and techniques. 
Realty411 now showcases an alternate cover and 
website as well. Real Estate Wealth, the alternate 
brand was started as a way to meet the high de-
mand for cover features and to market this title 
to accredited investors. Realty411 now also pub-
lishes CashFlow Expess and co-publishes REI 
Wealth Monthly, an online-only publication.

REALTY411guIdE.cOM/SuBScRIBE

We invite you to also visit:
 REwEALTHmAg.COm



F 
ew (if any) benefits to owning 
investment real estate in your own 
name exist. In fact, there are many 
reasons NOT to own investment real 
estate in your personal name. Here is a 
real life case in point.  

 I control ten condominiums (in one complex) via 
ten separate Land Trusts. Each property is held in 
a separate Land Trust with the beneficiary of each 
Trust being a Limited Liability Company. All ten 
units are rented out to tenants.    
 Every now-and-then trouble would arise at this 
complex and the tenants would start arguing with 
each other which oftentimes resulted in the police 
getting involved. Upon further investigation I found 
that one of my tenants was always at the center of 
the trouble. In fact, it appeared that she was the 
source of all discontent!    
   When it came time to renew the leases at my 
complex I decided not to renew Ms. Troublemaker’s 
lease. She had rented from me for years and was 
VERY unhappy that we were “kicking her out.” Of 
course, she wanted an explanation as to why I 
was not renewing her lease and I simple told her 
that the “owner” (the Trustee of the Land Trust) 
was not happy with her involvement with the 
other tenants and therefore, her lease would not 
be renewed.Well, this explanation was not good 
enough for Ms. Troublemaker. A few days after my 
conversation with Ms. T. I received a call from my 
attorney’s secretary (my attorney was serving as 
my Trustee). The secretary said there was a lady 
at their office demanding to speak to the “owner” of 
the property she lived in.   
 Ms. Troublemaker had gone online to the local 
recorder’s office website and determined who 

K im Hill, director of USAROI, wanted to 
understand the mindset of out of state 
investor, so she became one. For over 

18 months, Hill managed a portfolio of more 
than 40 homes in Memphis from Irvine, Calif. 
The Memphis native had not only an urge to 
savor the Southern California lifestyle, but also 
to experience what is would 
be like to manage from afar.  
“I have been professionally 
investing in Memphis for 
over 15 years, but I loved Ir-
vine.” Hill states, adding: “I 
certainly met a lot of inves-
tors there and I was able to 
understand their needs and 
challenges. Living in South-
ern California was a wonderful experience and 
I hope to return soon.” We recently spoke with 
Hill by phone so she could share with our read-
ers some of her most successful real estate tips 
and techniques.

Q: TELL US ABOUT WHAT’S GOING ON IN 
THE MEMPHIS MARKET?
A. Memphis is a city with a metro area of 1.3 
million residents and growing. An up-and-

coming tier two market, Memphis is best known for 
Graceland, is home to FedEx, and is also commonly 
known as America’s Distribution Center. The city 
is located on the Mississippi River, has favorable 
weather, and no state income tax. Memphis has a low 
cost of living and a low cost of doing business. The 
city has consistently attracted new employers and 

residents. Memphis fared well through the 
housing crisis and has very strong rents. A 
typical $100,000 home leases for around 
$1,200 per month.

Q: HOW DO YOU CHOOSE WHAT 
AREA TO INVEST IN?
A: USAROI.COM targets neighborhoods 
that are in close proximity to major em-
ployers and in close proximity to big-box 

retailers. We follow population growth projections and 
choose areas with below-average crime rates located 
in primarily owner-occupied pockets. We look for 
deals that are located in high-quality neighborhoods 
and that are in demand by both tenants and homeown-
ers.  These homes are usually newer and attract tenants 
with stable incomes, leaving you with less mainte-
nance, fewer headaches, and higher net returns.

the owner of record was for her condo. Then, she 
looked the owner up in the phone book and stormed 
down to his office to demand an explanation of why 
her lease was not renewed!    
 My attorney’s secretary told Ms. Troublemaker to 

“take a hike” and she never did have a conversation 
with my attorney. Can you imagine someone having 
the nerve to do this? Yes, I can.    
If you read between the lines of this scenario you 
can see the many benefits to not being the “owner” 
of record. As the property manager, I was just doing 
my job to not renew Ms. Troublemaker’s lease. I 

could not be held accountable. As the 
Trustee of the Land Trust, my 

attorney was just doing 
his job in representing 
the Beneficiary’s 
instructions to not 
renew the lease. And, 
since the Beneficiary 
of a Land Trust is not 
public information, 
Ms. Troublemaker 
was checkmated! Ms. 
Troublemaker had no 
choice but to move out 

peacefully and I have 
not heard from her 
since. Incidentally, there 
has been peace at the 
condo complex ever 

since she moved out. 

P.S. If you would like to 
learn about the many benefits to using a Land 
Trust send me an email and I will forward to you my 
booklet titled, “50 Reasons to Use a Land Trust.” My 
email is: randy@mrlandtrust.net

The Side Benefits to Using a Land Trust
By Randy Hughes, Mr. Land Trust

MaxiMize 

Continued on pg. 21
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By Robb Magley, staff writer

A
ndrew Cordle is more 
aware than most of 
how dense the “buy, 
fix and sell” market 
has become recently; 

yet Cordle and his company Financial 
Momentum successfully complete 
between 80 and 100 full-scale “flips” 
every year — each with a $30,000 to 
$60,000 budget, and each in markets 
no one would consider “hot.”
 “I’m in northwest Indiana,” 
laughed Cordle. “It’s not like I do my 
investing in a beautiful Seattle, or a 
San Francisco, or a New York — I’m 
not selling houses because of a hot 
market, I’m selling houses because of 
the quality of my product.”
 Right now, according to Cordle, of 
the 38 houses in its pipeline, Financial 
Momentum has 20 on the market, and 
18 of them are under contract; those 
all went under contract within 14 days, 
and are all being sold above asking 
price and mostly above market value. 
It’s an impressive record, especially 
for a company that divides its time 
between education and investing — 
and it’s attracting attention.
 “Home Depot flew executives 
up from Atlanta to see our flips and 
how we do them,” said Cordle. They 
were interested to see how we’re 
doing so much work in our little, bitty 
area here.” Days later Cordle said he 
was scheduled for a meeting with the 
company’s president — specifically, 
six hours on a golf course — so he 
could learn more about how they 
accomplish so much with so little 
elbow room. 
 So what’s the recipe for success in 
the post-bubble flip market? According 
to Cordle, Financial Momentum’s 
philosophies and systems make all 
the difference — making sure you’re 
selling a house people want to buy, 
and ensuring you can deliver that 
house without getting lost in a sea of 
decision-making in the process.
 “When we go to a property, there 
are methods we always, always use,” 

GaininG MoMentuM 
Standing  in a 

Crowded  Market

Financial Momentum’s Andrew and Rebecca showcase their rehab work.
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said Cordle. “One of the mistakes investors make is 
that they’re so focused on their bottom line that they’re 
never able to connect with a buyer, or build their own 
brand. When we look at it, we remember that even 
though we might not make as much money on each 
particular deal, we can do something instead that will 
build our business brand — and that has a longer 
lasting value.”
 Cordle said the materials you use are what 
ultimately what will sell your property — because those 
are the choices that reflect what a buyer’s got in mind, 
or not. “For me to be successful, I have to understand 
what that buyer wants,” said Cordle. “They have a 
picture in their brain already, how they think their 
kitchen should look, or how they think their bathroom 
should look. When they come to my house, if it looks 
like what’s in their head, I can sell them my house.”
 Most investors want to paint the house beige, put 
in beige carpet, beige tile and dark cabinetry — and 
Cordle insists that type of product won’t sell in this 
market. “They do it because they’re only thinking about 
their bottom line, in that they think ‘I’ll spend less 
money and therefore make more profit.’ That thought 
process is simply inaccurate in this market.”
 If you want to know what buyers want, Cordle 
said, watch television — not the real estate shows, but 
the designing shows. “That’s what they want, what they 

see when someone comes in to re-do a kitchen or a 
bathroom,” said Cordle. “All I have to do is figure out 
how to give that to them.” 
 That’s where the systems come into play. Cordle’s 
company has methods — and sticks to them, no 
matter what. “When we do a house, we don’t question 
whether or not we’re going to take out a kitchen, or 
re-do a bathroom,” said Cordle. “We know we are, 
because it’s part of our method and it makes us money. 
My methods are pre-set.”
 In fact, it’s the adherence to those methods that 
enables Cordle and Financial Momentum to handle 
so many complex deals at the same time. “Many 
investors struggle with even one deal, because they 
don’t even know the decisions they’ll have to make 
each time, much less what choices they should make to 
be successful,” said Cordle. “We allow the systems to 
make most of the choices for us.”
 Cordle tells the story of buying his project 
manager a hand-held clicker counter. “I told him to 
count — as best he could — every decision he made 
during a single rehab.” It turned out the manager made 
more than 2,000 decisions on that project alone. 
 “Now, without a system to help automate those 
decisions, there’s no way for an investor to grow their 
business,” said Cordle, “When someone else does a 
flip, they have to make 2,000 decisions. When I do a 

flip, I make maybe 200 — because my systems handle 
the rest.”
 One of FInancial Momentum’s most successful 
tools has been a Home Depot-specific “SKU 
Sheet” they’ve developed over time. It’s basically a 
spreadsheet list of everything they know needs to be 
re-designed and replaced in a property, laid out with the 
SKU numbers for their favorite designs that are sold at 
Home Depot. 
 “When we go through a property, we can just plug 
in the quantities the contractor tells us we need — how 
many square feet of shower tile, for example,” said 
Cordle. “With this SKU Sheet we can walk through a 
house and determine in about 3 hours what material 
we’re going to need and how much it’s going to cost; 
then we just take that sheet to the Pro Desk at Home 
Depot, they pull everything for us and ship it all out to 
the job site.”
 It’s a powerful tool, and illustrates how much time 
and money can be saved. “The market is changing so 
fast, that if investors don’t change with it, they’re going 
to be left behind,” said Cordle. 

For more information on Financial Momentum’s 
“methods and materials” -- and to get a free copy of 
their latest custom designed Home Depot SKU Sheet, 
visit the website: http://Financialmomentum.com/CFE

A Financial Momentum kitchen stands out.



well as third party facilitators have specialized in assisting 
investors with setting up IRA LLCs.

Q: what are some unique aspects to IRa sERVICEs 
TRusT that differentiate your company from other 
organizations in the marketplace?

A: We have several aspects that separate us from the 
rest. First and foremost, we are a “true” Custodian of 
self-directed IRAs because we are regulated by the State 
(South Dakota Division of Banking to be exact) to operate 
as a trust company. This means that if we were to go out 
of business for whatever reason, all of our investors’ 
investment holdings would stay intact and the State 
would take over our operations. There are many third 
party administrators in the marketplace who are purely 
administrators who are not regulated trust company.

Secondly, what sets us apart is the opportunity we provide 
for “true” portfolio diversification. There are Custodians 
and Administrators who allow only certain assets. There 
are some that only specialize in precious metals, some 
that do not allow “traditional” assets, others that do not 
allow IRA LLCs, and there are those that do not have the 
experience to handle real estate and trust deeds. At IRA 
Services Trust Company, we will accommodate nearly all 
investments as long as they are administratively feasible 
and within IRS guidelines.      

Thirdly, we have been providing retirement program 
services since 1979. We currently custody over 35,000 

accounts invested in over $4 billion of assets. Our staff 
provides the experience and expertise you will need to 
navigate through the perceived intricacies of self-directed 
IRAs. We offer very reasonable service response times and 
are able to reasonably accommodate most time-sensitive 
requests.         

And last but not least, we offer a very competitive and 
fair fee structure. A large majority of Custodians choose to 
charge their custodial fees based on the value of a client’s 
portfolio. We do not follow this model! As we do not (and 
cannot) provide investment advice and we do not play any 
role in an investment’s performance, we do not believe in 
taking advantage of well-performing portfolios and taking 
a “cut” of an investor’s ROI. Our approach is to relate 
our fees to actual transactions: our account maintenance 
fees are based on the number (not the value) and type of 
assets held, and our transaction fees are based on the effort 
required to complete a transaction.

Our most urgent Self Direction questions 
answered by Agatha Javellana of IRA 

Services Trust Company. Read and learn.
Q: when did self direction become an option for 
investors?     

A: Self-direction has always been an option for investors 
per Internal Revenue Code Section 408, as long as 
there was an IRA custodian who allowed them to self-
direct their investments. Most of the “mainstream” IRA 
custodians out there (the Fidelitys, Charles Schwabs, 
Morgan Stanleys of the world, etc.) do not offer their 
investors a chance to invest in alternative investment 
vehicles, and choose instead to offer their own 
investment products, most of them solely focusing on 
investments in mutual funds and/or the stock market.  
This is perhaps the main reason why not many investors 
know about self-direction; a majority of financial 
advisors are only trained to promote the investment 
products offered by the company for which they 
represent.  For investors interested in self-direction, the 
key is finding the right IRA custodian to work with.

Q: What are some benefits to self-directing an IRA?

A: The main advantage of a self-directed IRA is that 
it allows you to fully take control of your retirement 
savings by allowing you to completely diversify your 
portfolio. Many investors have opted to go the self-

directed route because they want to invest in alternative 
assets which they believe will yield higher returns. 
These higher returns combined with the tax-sheltered 
nature of a self-directed IRA promote greater investment 
income.

Q: have you seen any new trends or developments 
with regards to investors utilizing their IRas? 

A: In recent years, due to the collapse of the housing 
market, there has been an increased trend in real estate 
investments as housing prices reached new lows. 
Moreover, the economic recession that followed led 
to major fluctuations in the stock market, resulting in 
increased resentment among investors regarding their 
stock portfolios; we saw more and more investors pull 
their money out of the stock market and invest in precious 
metals.  The private LLC (or IRA LLC) structure has 
also become a popular asset class, allowing investors to 
gain better control of their retirement funds. Due to its 
popularity in recent years, a multitude of attorneys as 

Question: has any new legislation passed regarding 
self direction?

Answer: Although no new legislation has been passed 
directly affecting self-directed IRA investing recently, 
the recent JOBS Act legislation is making an impact 
in the self-directed IRA industry. The JOBS Act will 
not only make way for general advertising to be 
allowed for private investment offerings (hence making 
private equity investments more known to the general 
public), but it will also allow unaccredited investors to 
participate in online equity crowdfunding. The SEC is 
still currently working on establishing and fine tuning 
the regulations for these provisions, but once the rulings 
have been finalized, we expect a lot of exciting buzz in 
our industry. 

Q: are there any negatives to be aware of?

A: It is imperative that all investors become aware and 
familiarize themselves with Prohibited Transaction 
statutes when going the self-directed route, as 
inadvertently (or advertently) participating in such a 
transaction can potentially result in hefty penalties.      

Internal Revenue Code Section 4975 does not outline 
what an IRA can invest in, but rather, it describes what it 
cannot invest in. The provisions outlined in IRC Section 
4975 have been written to promote the growth of the IRA 
account to benefit the investor at the age of retirement, 
and prevent investors from taking advantage of its tax 
benefits before the age of retirement.              

Some of these provisions are, unfortunately, open to 
interpretation, so we highly recommend that investors 
consult with a tax advisor or attorney when first venturing 
into the world of self-direction to get comprehensive 
advice about what constitutes Prohibited Transactions, 
and whether or not their unique tax and investment 
situations run the risk of violating these provisions.

Q: Can you explain what a sEP IRa is and how they 
are different that other IRas?

A: The SEP IRA allows employers to contribute 
to traditional IRAs set up for themselves and their 
employees. Employers are allowed to contribute up to 
25% of an employee’s pay (within certain limitations), 
and the employee is always 100% vested, or has full 
ownership of all the money in the SEP IRA.       

Although available to any size business, the SEP IRA 
is popular among self-employed individuals. It follows 
the same investment, distribution and rollover rules as 
the Traditional IRA, however, the contribution limit 
is approximately nine times higher than that of the 
Traditional IRA (for 2013, the SEP IRA contribution 
limit is $51,000 for individuals up to 50 years old, and 
$53,500 for individuals over 50). 

Q: do you have any tips or suggestions for investors in 
regards to opening or funding an IRa?  

A: When deciding to open a self-directed IRA, we highly 
recommend that you choose suitable professionals 
(accountants, tax advisors and attorneys) to assist you 
with your investment decisions. Because the Custodian 
does not assume responsibility for any investment 
decision, it is wise to partner with an investment 
advisor, CPA or attorney with advisory expertise in the 
investment sector who can provide valuable advice and 
guidance as to your choice of alternative investments.

To learn more about us, please visit our website at 
www.IRAServices.com. Click on “Events & Education” 
to find out about any webinars or events we will be 
participating in. You can also call us at 1-800-248-8447 
to talk to one of our self-directed IRA specialists about 
opening an account today!

The Benefits of Self Direction
A Q-n-A with IRA Services Trust Company
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THE RESPECT AND REPUTATION OF A CLOSER.

BoeschLawGroup.com

As the owner of large and small tracts of 
land with the sole purpose of buying low, 
improving and then re-selling I have found 

a few ways to generate passive income on my 
properties.  There are so many different ways to 
make money if you own land.  If your goal is to 
create income using an existing asset, you might 
be surprised how creative you can get even with a 
small piece of land you own. Here are nine ideas. 

1. PAINTBALL: You’d be amazed the passion 
people have for paintball wars, but it’s hard for 
most groups to find a suitable place to play. Use 
this as one of the ways to make extra money 
each month. Try to section off all or part of your 
land. Allow groups to rent it for the day to have 
their wars. This is one of the best ways to make 
extra money for those that own land. You could 
easily charge $40-$50 per person, for a half 
day. Instead of just having your property sit idle 
and pay property taxes, in no time, you could 
have a great business, making lots of cash on the 
side. It is one of the most successful ways to make 
extra money.

2. PASTURING ANIMALS: If you have some 
fields, or even some wooded areas, you can use it 
as one of the ways to make extra money. Rent out 
the area to a local farmer. Advertise on Craigslist, 
there are tons of horse owners that need the space 

9 Ways to Generate CASH 
From RAW LAND Investing

for their animals. You can capitalize on this and use it 
as one the best ways to make money without having to 
do much of anything. You generally won’t have to many 
problems finding people willing to rent your land for 
these purposes.

3. HUNTING RIGHTS: If you own land suitable 
for hunting, you can lease or rent your land out to 
hunters. This is one of the best ways to make your land 
more productive for income. If you have big deer in your 
area, there’s a good chance you can charge a premium 
price for rights to your land during the season. Best of 
all, you can charge by the person or charge a flat fee. You 
are in control with this one, making it one of the effective 
ways to make extra money, while maintaining full use of 
your land during the off-season. If you have wildlife on 
your land, you’ll have no problems finding someone to 
pay you to use it.  ”Duck season. No, Rabbit season…”

4. STORAGE: If you have a building on site, you won’t 
have to invest a dime, making it one of the more lucrative 
ways to generate extra money. It may even be wise to 
develop a self storage unit. Have you noticed how many 
mini storage rentals there are in the market? Those with 
an old barn could store a four wheeler or boats during 
the off-season, making it one of the easiest ways to make 
extra cash using your land. People have lots of toys these 
days. Trailers, campers, snowmobiles, classic cars, just 
about anything you can think of. Best of all, nobody 
seems to have enough room to store their stuff, making it 

one of the premier ways to make extra money.

5. CAMPING: You may be able to start a 
primitive campground with little or no start-up 
money, making it one of the simpler ways to make 
extra money. If you have a field, a few stakes to 
mark the sites, and a few campfire rings may be 
enough to begin. Place an ad in Craigslist and 
you’re sure to get plenty of interest. You just may 
end up starting a legitimate business without much 
effort at all, making it one of the better passive 
income strategies to make extra money.

6. LOGGING: Chances are there are loggers 
in your area that will pay big bucks for the 
timber. They do all the work, and pay you when it’s 
all said and done. This can be really lucrative for 
those with larger wooded chunks of land. You’ll be 
surprised at just how much you can make this way 
without doing any work. Call the loggers in your 
area to gauge interested. Without much effort, you 
could get a check for thousands of dollars. Best of 
all, the trees will grow back on their own, making 
it a renewable source of income.  Timberland is big 
business.

Continued on pg. 12
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Contractors After you have 
your inspection report you 
can create a scope of work 
that needs to be done on the 
property and start calling 
contractors to give you a 
bid on the cost to repair the 
property.  I would suggest you 
have at least three bids.  It’s important 
to check for references and see 
previous work.  

Deal Analysis/Run the numbers 
Once you have the cost of repairs 
in hand you’ll be able to run your 
numbers and see if the property in 
question is a good investment.  Your 
offer for the property will depend on 
several factors: 1) property type, 2) 
exit strategy: fix and flip, buy and 
hold, etc, and 3) financing: all cash, 
hard money, conventional loan, etc.  
Make sure you know how to analyze 
properties—even if it means taking a 
course, buying some real estate books, 
or hiring a mentor.

By stephanie B. Mojica

When now-successful 
hotel entrepreneur 
Jason Schubert was 

working at a major corporation 
and his boss said he could not 
take time off to attend his grand-
father’s funeral, Schubert knew 
then it was time to make a major 
change.

“Family means everything to 
me,” says Schubert, owner of the 
Texas-based RICH in Five.

After being denied the right to 
attend his grandfather’s funeral, 
Schubert knew his days work-
ing 50 hours a week in a cubicle 
were numbered. He immediately 
began investing in real estate 
while still working full-time for 
Dell. In his first year, Schubert 
invested in 18 residential proper-
ties without spending any of his 
own money.

“I started my real estate career 
out of the spare bedroom of my 
house,” says Schubert. “I worked 
from 8-6 every day and then 
came home and made calls in the 
evening.”

He soon realized that the real 
money for investors was through 
the acquisition and management 
of hotels and motels. Mos

These days, Schubert takes his 
message to the road as a coach, 
consultant, author and speaker. His 
wife of 13 years and their three 
children often travel with him.

He says people from all walks of 
life can enjoy similar success even 
if they are just interested in buy-
ing, rehabbing, and flipping a few 
homes. But he emphasizes that the 
cash flow is much more generous 
in the hotel industry and that it is 
not necessary to have a lot of edu-
cation or capital to get started. As 
a mentor, Schubert walks clients 
through the exact steps necessary 
to make as much as 
$15,000 in a month by 
investing in a hotel.

“I believe if you’re 
going 
to go, 
then go 
big,” 
says Schubert. “I knew that I was 
going to make mistakes, and I 
did, but I didn’t let those mistakes 
bring me down or make me quit 
from achieving the goals that I set 
for me and my family.”

John Sheldon recently attended 
one of Schubert’s “Commercial 

Secrets and Roadmap to Millions” 
boot camps.

“This was one of if not the best 
seminars I ever attended,” says 
Sheldon. “I wouldn’t have ever 
thought you could buy a hotel with 

no money of your own 
or on a lease option 
just like I’ve done with 

single-family residential 
for years.”

Another client of RICH in Five, 
Sunita Bali, lauded Schubert for 
his no holds-barred teaching style.

Sandy Villetti, RICH in Five’s 
director of sales and marketing, 
says to their knowledge no one else 
in the United States is showing 

real estate investors how to generate 
cash flow through hotels.

“Real estate investing is a jour-
ney,” says Schubert. “A journey 
with the right mentor and guidance 
can help you achieve what you re-
ally want. For me, it’s the next best 
thing from being a movie star or a 
football player. You get all the free-
dom and financial benefits without 
having to deal with all the paparazzi 
and crowds.”

For more information about how 
you can learn Jason Schubert’s 
“recession proof” hotel investing 
model, call 512-788-1710 or visit 
http://www.richinfive.com

cOMMERcIAL dEALS

From Corporate Cubicle 
Employee to Hotel Mogul

7. FLEA MARKETS: Rent out your space and start-up a flea market business. All 
it takes is some ambition and effective marketing on social media. You can charge 
the vendors $15 per table, per day. Do you know how many small tables you can fit 
on an acre of land?  Tons of them to be sure, making it a great and low-cost way to 
make some extra cash on your parcel. Give it shot, it just may work in high traffic 
areas.

8. CROPLAND: If you have a field, there’s a good chance a farmer would rent it 
from you to plant crops. You can expect to earn some cash this way, without too 
much trouble. If there are farmers in your area, and you have some tillable land, it’s 
a surefire way to make extra money.  Best of all, you don’t have to be involved in 
much of anything other than cashing the checks.

9. POWER LEASES: I know what you’re thinking…  In this day of alternative 
energy couldn’t I make several thousand dollars a month leasing my rural land to 
a wind generating company or alternative power company?  Well, that’s a more 
in-depth topic and I’ll be discussing that in the near future.   I like the way you’re 
thinking though… Land is an asset for those who are creative and determined 
enough to invest the time and energy into getting something started.    
    Just be sure to do the proper research before you get commit to your project.  
Contact the County and find out if you need a license or permit and dot all your 
“i’s” and cross all your “t’s.”  This is just a sample of the myriad of ways you 
generate extra income from raw land investing. 

Mark Podolsky is the Managing Director of Frontier Equity Properties http://www.
frontierpropertiesusa.com and is the foremost authority on buying and flipping 
land. He has bought and sold over 5,000 pieces of property and now coaches others 
how to create a passive income acquiring and flipping raw land.  You can download 
for free his Passive Income blueprint at http://www.thelandgeek.com

Create Your Team In addition 
to agents, inspectors, appraisers, 
and contractors you’ll need to 
find property managers, lenders, 
escrow and title companies, 
and handymen.  Your team 
will either make or break you 
so be sure the people who are 

on your team have extensive experience, 
have the resources to do what they say, 
and have great references.  If you plan on 
expanding your real estate investments 
to different cities you’ll need to build a 
team in each city. Your team should also 
include other successful investors.  We all 
can learn from each other’s experiences 
and gain valuable insight and get referrals.  
Networking at investment clubs and 
online real estate forums are great ways 
to find like-minded investors and even 
possibly find a mentor who can make you 
build a stronger foundation. 

Ginger Macias is an active investor and 
developer. Ginger is a popular speaker at 
investment clubs and mentors a number of 
new investors.

Before you Jump In, pg. 3 Generate Cash from Land, pg. 11
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stays flat or even pulls down a bit the market maker 
may not buy the stock and you would keep your stock 
AND the premium.  Either way, you make a profit on 
the stock or on the option premium.

DETERMINE YOUR STRATEGY FOR WRITING 
COVERED CALLS

When selling a covered call, you can use it as a strat-
egy to sell your stock or keep your stock and receive a 
monthly premium.
     To help in timing the selling point of the call op-
tion, you will likely refer to technical analysis.  These 
are covered in greater detail in the Mentorship Pro-
gram or Advanced Technical Analysis.
     If the goal is to keep your stock and generate cash 
flow each month, then the time to sell the call option 
is when the stock is just about to take a breath to the 
downside and drop in value.

COVERED CALLS IN ACTION
As an example, let’s say you purchased 1,000 shares 
of stock ABC at $24.00 per share and now it is trading 
at $29.01.  You see it made an attempt to rally to $30 
but failed with the demonstrated exhaustive wick.  You 
decide to write a covered call on the stock, allowing 
the market maker the right to purchase your stock at a 
higher price ($30) – as you choose the OCT 30 CALL.  
     In our example, when you sell the OCT 30 CALL 
against your stock position, the market pays you $1.16 

By Chief Trader Dinger

W
riting covered calls is a very 
powerful cash flow generating 
strategy for both individual in-
vestors and professionals. It is 
a straightforward strategy that 

allows you to collect a premium when you sell 
someone the right to purchase your stock.   
    Typically, a covered call is executed with a 
one or two month time frame, but this can vary 
depending upon the investor’s investment goal.

COVERED CALLS DEFINED:
• The ability to sell a call option on a security you 
own.
• Give someone the right to buy your stock at an 
agreed price.
• Typically done with a 1 – 3 month time frame.
• You may be obligated to sell your stock if certain 
price points are hit.

OPTION BASICS:
There are two types of options, CALL and PUT 
options.  Covered calls involves the use of CALL 
options, but instead of buying calls, the focus 
will be on selling calls.  When you sell a call 
option, someone has the right to buy your stock 
at a set price on or before a set date (expiration 
date). 
     When doing a covered call, we sell the right 
to another investor to buy the stock we own for a 
pre-determined price.  

COVERED CALLS – A powerful cash flow 
strategy used to generate income on stocks we 
own.  When entering a covered call, we are paid 
in advanced by the markets.  The other investor is 
someone we’ll never know or meet.  It is like hav-
ing someone write you a check for the opportunity 

to own your property.
     Think of covered calls as a lease on a house.  Sup-
pose you find a house for sale for $300,000.  You ask 
the owner if you can give him $10,000 right now for 
the right to buy his house sometime between now 
and the next six months.  He agrees, and you give 
him a check for $10,000.  In this example, the home-
owner is like the “covered call writer”…he owns the 
house and is willing to sell his property for a fixed 
price ($300,000) on or before an expiration date 
(6 months), and in exchange for giving the inves-
tor the right to buy his house sometime in the future 
at this fixed price, the investor pays him a premium 
($10,000).   
     Let’s say the home goes up in value prior to the 
6-month expiration date – and it increases in value to 
$350,000.  The investor has the right now to buy the 
property for $300,000…why? Because he had paid a 
premium earlier that set the contract giving him the 
right to purchase the property for $300,000.  He just 
made $50,000 minus his initial investment of $10,000.  
Not too bad. 
     The owner is OK with this deal too – because he 
originally wanted to sell it for $300,000 and he also 
took in an extra $10,000 for giving the investor the 
right to buy his property between the date of the con-
tract and 6 months.
     If the property value would have languished around 
$290,000 at expiration, chances are the investor would 
not have bought the property, but the homeowner 
would have still made $10,000 on the deal for just giv-
ing the investor the opportunity.
     This is the basis of a covered call.  Let’s bring it 
back to the stock market.  Say you own a stock and are 
willing to sell it, but rather than sell it right away, you 
decide you want to generate some cash flow.  You can 
sell a call option to an options market maker, which 
gives him the right to buy your stock in the future at 
a set price.  In exchange for this contract, an options 
market maker will pay you a premium, cash money.  
     If the stock goes up, the market maker will likely 
buy your stock at the set price (strike).  If your stock 

ThE STOck MARkET
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CONTRACTORS
Find Local A/C

CONTRACTORS
Get Matched in Minutes to Pre-Screened, Guaranteed Pros!

✔ CHOICES! Receive up to 4 

 competitive, no obligation estimates 

from prescreened & certified home 

pros in your area.

✔ EASY! Call and tell us about your 

project and get connected to  

guaranteed home pros in your area.

✔ FREE! There are no charges for this 

service and you are under no 

 obligation to hire.

YOUR JOBYOUR JOB

CALL NOW!

1.800.630.1579
  Mon-Sat 9am–9pm EST. Closed Sun

* There is no cost for DoneRight to match you with a local contractor. You are responsible for any costs associated with services rendered.

Fix Your 
Computer Now!
We’ll Repair 
Your Computer  
Through The Internet!

Call Now For Immediate Help

888-713-6835

Affordable Rates For Home & Business
Friendly Service

from U.S. Based Technicians

$2500 Off Service

Solutions For:  
Slow Computers • E-Mail & Printer Problems 
Spyware & Viruses • Bad Internet Connections

Mention Code: MB
Call Free 1-888-599-9864

www.OmahaSteaks.com/mbfam87

Order now and you’ll get... 
4 More Omaha Steaks Burgers FREE to every shipping address. 

The Family Value Combo
2 (5 oz.) Filet Mignons
2 (5 oz.) Top Sirloins
4 Boneless Chicken Breasts (1 lb. pkg.)
4 (4 oz.) Omaha Steaks Burgers
4 (3 oz.) Gourmet Jumbo Franks
4 Stuffed Baked Potatoes
48829AKM  List $154.00, Now Only . . .

$3999

Limit of 2 packages & 4 FREE burgers per address. Standard S&H will be applied. 
Free Burgers must ship with orders of $39 or more. Hurry! This offer expires 11/15/13.   

©2013 OCG | 15602 | Omaha Steaks, Inc.
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By RL Brown and Greg Burger,
the most authoritative providers of 
housing market data in the region

P
rospective homebuyers 
and housing investors 
alike have the same ques-
tions about the current 
Phoenix housing market, 

both for new homes and for resale 
properties.

The resale market in the Metro-
politan area continues to be generally 
flat, with 8432 resale transactions 
(we count both broker assisted and 
for sale by owner transactions) vs. an 
almost identical number of 8404 from 
June 2012.

Year to date the re-
sale numbers are also 
almost identical with 
48,530 homes sold 
across the Metro area 
this year to date vs. 
48,917 sold during 
the same timeframe 
last year.

Resale insiders 
continue to tell us 
that the resale market 
is being dramatically 
hampered by a shortage of homes for 
sale in popular neighborhoods and 
resale agents are becoming more and 
more focused on the opportunities 
offered by the new home market place 
for their clients. However, the market 
continues to be tilted dramatically in 
favor of preowned homes versus new 
homes.  In June, of the 9288 total 
homes sold in the Metropolitan Phoe-
nix area, 9.22% of those homes were 
new homes.

The median resale price increased 
from $140,000 in one year ago to 
$178,500 in June 2013.  That’s a 
$38,500 increase and a 27.5% hike in 
just one year and a 2% increase from 
last month. One year ago the median 
price of a new home was $216,166, 
which calculates to an increase of 

$51,335 in just one year.  That’s a 
23.75% increase in the median new 
home price in this market in one year. 
Are investors happy….you bet!

Do you get our Phoenix Housing 
Market Letter? See the special savings 
for Realty411 members at the bottom 
of this article!

That’s great news for previously 
underwater homeowners and equally 
great news for housing investors who 
purchased more than a year ago.  It’s 
not so great news for those investors 
or home buyers who stood on the side-
lines as the market began to heat up… 
and it continues to do so.

So, is a Phoenix housing market all 

about supply or is it all about demand?  
It looks from our vantage point that 
the market today is largely about sup-
ply, or rather the shortage of supply!...
and that the demand for both new 
and resale homes is being artificially 
slowed or distorted because of a lack 
of available inventory of either exist-
ing homes or new homes. The rapid 
uptake of prices supports that conclu-
sion in spades.

At the same time prices are increas-
ing so are mortgage interest rates 
which impact those “normal” owner 
occupant buyers of both existing and 
new homes.

Another factor we feel is worth 
considering is that while tradition-

PHOENIx MARkET UPDATE:
Is it all about supply or demand?

Continued on pg. 16

Experience the best of California's small, family wineries with 
convenient deliveries of two award-winning wines.

No membership fees, no obligation and every wine is
100% guaranteed.

1-800-950-1603
Call Us Monday through Friday

8am to 5pm PST.

Just $26 per month for two

award-winning, handcrafted wines.

award-winning, handcrafted wines.

Also Makes a Fun
& Unique GiftVoid where prohibited, some restrictions may apply.

We can help you remove obsolete, inaccurate, 
and erroneous credit information:

late payments • foreclosures • collections • charge offs 
• judgements • repossessions • bankruptcies

United Credit Education Services
www.united-credit.org

Call John Steel for a 
credit consultation

801-870-1462
121reply@gmail.com

“Contact me for a free cash flow analysis”

INVEST WITH CONFIDENCE
I M M E D I A T E  C A S H  F L O W

Discover the lowest-risk, highest-quality residential investment properties in the 
country. Using sophisticated methodology, the best investment properties are 

carefully selected by an experienced investor and rehabbed beautifully to secure the 
best tenants.  With competent property management, and instant cash flow, your 
investment pays worry-free dividends from day one.

PROFILE OF YOUR FUTURE PORTFOLIO
• Highest Cash Flow
• Lowest Risk Properties & Cities
• Immediate Equity
• Quality Newer Brick Homes and Stable Neighborhoods
• Turnkey – Clear Title, Rehabbed, Leased, Managed
• Home Warranty

“Contact me for a 
free cash flow analysis.”

Mention REI Voice Magazine and receive one-year of free
property management with your first purchase. 

TOM WILSON, President
408-867-1867
TomKWilson@earthlink.net 
TomWilsonProperties.com 

Price: $110,000, fully renovated, built 2005
Currently Rented for $1,195

TOM WILSON, President
408-867-1867
TomKWilson@earthlink.net
TomWilsonProperties.com
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Many women are leaving 
an influential imprint 
on the real estate 

industry and Missy McCall 
Hammonds is one of them. In 
just a mere 11 years, Missy 
has purchased and rehabbed 
over 600 houses. She also 
currently owns 150 rentals 
and manages about 200 more 
rental homes for her clients. 
Following is a sample deal re-
cently completed by Missy’s team.

RESEARCH PHASE
Q: How did you land your latest rehab deal? 
We purchased our property from the local sher-
iff’s sale.  When purchasing from the sheriff’s 
sale, you have to look at a lot of properties and 
then many times only buy one or less a week.  
The properties are not open to view, so you have 
to only imagine what the interior of the property 
looks like. We often depend on the “nosey neigh-
bors” to give us insight on the property.

ACQUISITION PHASE
Q: What were the terms of the sale?
A: The sheriff’s sale requires 10% down the day 
of the sale and the total proceed to the sheriff at 
the confirmation of the sale, usually in about 30 
days.

REHAB/MAINTENANCE
Q: Was the property rehabbed or was it a light 
cosmetic fixer? 
A: The property was a total rehab.  It included 
replacing the windows, furnace, roof, all new 

plumbing, updating electric, new flooring and 
kitchen. The bath was the only room that 

wasn’t replaced! It is now basically a new 
house in an old frame. 

MANAGEMENT
Q: How long was the property held? 
A: We held the property about 4 months 
to complete the rehab and 30 days during 

the sales process. 

EXIT STRATEGY
Q: Please tell us specifics of the exit strategy as 

well as what you learned from this deal?
We sold the property to an investor, then assisted 
them in the management.  Our profit on the prop-
erty was about $15,000.

RETURN ON INVESTMENT (ROI)
Q: What returns did the investor make?  
A: The investor will receive approximately a 21% 
cash on cash return for his investment.

Missy’s Rehab Deal

Learn from the Top Real Estate Educators in the Country in the 
Convenience of Your Own Home. Our interactive learning portal 

will give you the tools you need to succeed. Visit us today.

Realty411Academy.com

ANALYzE ThE dEAL
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By Lori Peebles, staff writer

A
t US Cashflow Property, 
their #1 Priority is their 
investor, according to 
owner Kyle Wine. “We 

are a business dedicated solely to the 
customer satisfaction and increased 
Earning Potential for each of our real 
estate Investors,” he says, adding: 
“By providing fully rented and com-
pletely renovated turn-key real estate 
investment properties, our investors 
are able to achieve unmatched invest-
ment returns.”  
   US Casflow Property not only be-
lieves in providing the best possible 
Real estate investment experience for 
all of their investors, but they also be-
lieve in building a long-lasting rela-
tionship with their client base through 

trust, honesty and integrity. 
   Cash Flowing Properties in strategi-
cally located markets throughout the 
United States is what US Cashflow 
specializes in. Over the years and 
through countless hours of research, 
their team has strategically mapped 
out the United States to a select few 
markets across the country. The re-
sult? A diverse and dynamic Real 
Estate Investment opportunity that is 
second to none. 
  We interviewed Wine recently to 
discover what makes US Cashflow 
Property different. 

PROFIT: “We only invest in proper-
ties that create substantial Cash Flow 
Returns for our investors. Our strate-
gically located markets are the best of 
any in the US, and provide the highest 
Return on Investment of any Real Es-
tate Investment in the country.”
KNOWLEDGE: “With a combined 
experience of over 50 years in the 
industry, we are experts in the field 
of real estate investment. We have 
intimate knowledge of the neighbor-

hoods and homes we specialize in.”
SAFETY: “We protect every one of 
our investors from day one. All funds 
are wired directly to our Title Compa-
ny’s Trust Account”
SECURITY: “Each property is pro-
fessionally cared for by one of our 
trusted property management compa-
nies. A quality renovation, warranty 
guarantee, diligent tenant screening, 
and precise building inspections are 
just a few of the key priorities for your 
investment.”
AFTER SALE SUPPORT: “Our job 
doesn’t just stop after the sale, we will 
guide your investment through until 
the very end, and then some! Whether 
it’s helping you with the sale of your 
property, refinancing your invest-
ments, or diversifying your portfolio, 
our specialists are here to help. We un-
derstand the need for trust and trans-
parency in an investment relationship; 
we want to exceed your expectations.”

For information about US CashFlow 
Property, call 888-909-6290 or visit  
online www.USCashflowProperty.com

US Cash Flow Makes 
Investors a #1 Priority

ally in this overall Metropolitan 
Phoenix housing market existing 
homes have captured 60 to 65% of 
the housing market activity.  That 
equation has been dramatically 
changed during the recession and 
the recovery to date of the mar-
ketplace, with the market share 
capture of new homes falling below 
10% currently.  A significant por-
tion of that decline in capture by 
new homes can be attributed both 
to the extreme price differential 
between existing homes and new 
homes and the failure of builders to 
produce spec inventory in the face 
of the uncertainty of the recovery.

Judging by the current level of 
permit activity for new homes in 
the region, it does not appear that 
the new home producers are cur-
rently able to fill the new home 
supply need, keeping inventory 
pressures on the local existing 
home market including continuing 
upward price pressures.  It remains 
to be seen if existing home sellers 
will flock to the market with the 
rapid increase in potential selling 
prices.

While all of the above seems 
simple, the market equation and 
opportunity is greatly complicated 
by the fact that the demand that is 
being demonstrated by both owner 
occupants and by investors has 
clearly been spotty when viewed 
geographically within the region.  
While critical shortages of invento-
ry of both existing and new homes 
exist in preferred neighborhoods, 
no shortage exists in neighbor-

hoods that have been and continue 
to be “rejected” by current prospec-
tive buyers.

This presents probably the great-
est danger that exists currently in 
the local housing market, especially 
for investor buyers.  The real estate 
investor in Phoenix today continues 
to enjoy solid positive cash flow 
and really exceptional asset ap-
preciation in those neighborhoods 
where the consumer has already 
demonstrated his preferences lie.

Whether this opportunity exists 
today or will exist over the midterm 
in those neighborhoods that the 
consumer has clearly “passed over” 
remains to be seen and represents 
the challenge for real estate in-
vestors and for owner occupant 
prospective buyers.

To date in this recovery there is 
not the kind of buying frenzy that 
will make all opportunities “good” 
ones.  So, the mantra is to be very 
careful out there!

For additional insight and market 
data call Greg Burger at 480-614-
0211 or visit our website at www.
RLBrownreports.com. Take ad-
vantage of our special Realty411 
coupon discount on our Phoenix 
Housing Market Letter! Go to the 
RL Brown reports at http://www.
rlbrownreports.com/our-report/
electronic-monthly-report/ and click 
Purchase Report, Get a 6 month 
subscription or a single edition and 
use code Realty411 upon checkout 
to receive your 20% discount! Offer 
expires soon, so don’t delay.

Phoenix Market update, pg. 14
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Receive Chris & Ruth’s “Property Analyzer” and guide to “How To Start Your Flipping Business” 

www.CaliforniaHomesRepos.com

Chris & Ruth

Property Flipping Experts
Share their Secrets on how to rehab and flip properties 

for Big Profits in this great Foreclosure Market  
in the Southern California Area.

BEFORE AFTER

Free! 

Simply call

www.CaliforniaHomesRepos.com/blog
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By Ginger Macias
www.OCWholesalers.com

How would you like create 
your own “Money List”?  I 
have one and every success-

ful real estate entrepreneur I know 
has one.  Your money list is simply 
your list of customers who will do 
business with you on a consistent 
and profitable basis.  This list is your 
most valuable asset in your real estate 
business; without it your business 
will not flourish, with it your busi-

Find Money 
for Deals...

Continued on pg. 6

Rehab Tips by the ‘Property 
Flip Pros’ of Southern CA

I t’s not easy to be a flipper in 
Southern California. The prices 
are steep, the competition fierce, 

and the deals are few and far between. 
Yet, professional rehabbers Christian 
Yepez and Ruth Ortiz not only find a 
way to make it work, but they profit 
handsomely month after month while 
others struggle. 
 Known as the “Property Flip Pros” 
Yepez and Ortiz credit their success on 
their many years of real estate educa-
tion (they have been attending semi-
nars and bootcamps together since 
2005). They also acknowledge their 

team consisting of personal and vir-
tual assistants, private investors, hard 
money lenders, and other real estate 
brokers.
  “We have a lot of REALTORS and 
brokers who bring the deals to us be-
cause they know we are serious all-
cash buyers.” explains Ortiz. “We 
also have virtual assistants who are 
looking for deals and submitting offer 
after offer.” 
 So many offers are made, that they 
may completely forget about the prop-

Read.Learn.Profit

Why Wait for Wealth?
Read complimentary back 
issues of CashFlow Express 
online & keeping learning.

CashFlow Express can be 
found on our Realty411 
website, visit today

Realty411Guide.com/Cashflow-Express

US Cashflow Property offers properties 
in strategically located Markets 

throughout the United States.
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ties – however; I’ve found the main reason is because 

their sights are generally set on finding single family 

bargains rather than small multiple unit properties like 

Cherry Street.  If your goals as an investors are any-

thing like mine – that is, you’d like to “speed up” your 

cash flow earnings and start making profits in a much 

shorter period of time – pay very close attention to what 

I’m about to tell you next.  It’s what I call my million-

aire strategy for Mom & Pop investors!

CHERRY STREET – 

MILLIONAIRE MAKER

My first real up close look at six older houses all snug-

gled together on an oversized city lot with a skinny dirt 

driveway running down through the middle sorta re-

minded me of an old Norman Rockwell painting with 

the paint all smeared together!  About sixty years old 

I’m guessing – each house had two small bedrooms and 

a single bath!  They were pretty much typical of the 

smaller homes built during the late ‘50s and early ‘60s.  

Small “cottage style” houses like Cherry Street, are an 

excellent find for investors like myself because they are 

extremely easy to rent – and they’re affordable for most 

of my customers (tenants).  Purchased at the right price, 

I can easily afford to spend a few bucks to spiffy ‘em 

up, making them very attractive for my rental custom-

ers!  Best of all, I can still make a decent profit for 

myself.

Before moving on, I want you to underline those last 

two sentences and never-ever forget them!  They con-

tain 38 words that are the essence of making a million 

dollars in the income property business.  Let me say 

this one more time so it’s perfectly clear!  Investors 

who are willing to step outside the 

box – learn a few new investment 

skills, can acquire these properties 

– rent them at affordable rates and 

earn very respectable profits while 

the tenants are paying off the mort-

gages and all the expenses along 

the way.

When you compare my results to 

investing in single family homes or 

flipping properties, you’ll be abso-

lutely amazed at my huge profit ad-

vantage.  Naturally, you must keep 

the properties and manage them, 

but in the end they’ll make you a 

wealthy investor. If becoming a fi-

nancially self-made millionaire is your goal – stay 

tuned!  I’ll show you exactly how it’s done.  Take a 

close look at my Cherry Street property showing the 

actual dollar numbers my six little houses produced! 

I think you’ll be thoroughly convinced that my mul-

tiple unit strategy is the best game in town!  Before I 

show you Cherry Street, let me make something clear 

– I love all income-producing real estate, including 

single rental houses.  However, it’s the order of buy-

ing where I’m different than most other teachers.

I believe small-time beginners need to develop de-

pendable cash flow or monthly income first!  Cash 

flow is what keeps the doors open!  Once you have 

money coming in every month that you can count on 

- then buying good solid break-even houses is just 

fine!  To accomplish this goal – buy Cherry Street 

properties first. 

Purchased Many Years Ago With 

The Following Terms:

• Purchase Price $145,000

• Down Payment  $20,000

• Seller Carryback $125,000

• Terms:  15 Years – Seller Financing

I operated the property for 26 years, then, I sold with   

the following terms:

• Selling Price $650,000

• Down Payment Received $50,000

• I Carried Back A Note $600,000

For 20 Years With The Following Terms:

• Payments to Jay $3,250 Per Month

• Interest Only 6.5% 

• With Principal Of $600,000 – All Due In 20 Years.

Continued on pg. 21
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court to classify the transaction as a “SALE” from 
the moment of inception, NOT when the “Option” or 
“Right” is exercised.  
1. Collection of more than 1.5 times the monthly 
rent as an “Option Deposit”. 
2. Collection of an “Option Deposit” or “Rent 
Credit” to be credited to a Purchase or to Discount 
the Purchase, as in a Down Payment. 
3. Pre-Determining an end Purchase Price as in 
delaying or disguising a sale. 
4. The Lessee also holding an Option on the same 
property in which they are leasing, regardless if it 
is one document or two separate documents. 
5. The Lessee being responsible for maintaining the 
property. 
    Even the IRS has determined that Lease Options, 
or “Rent-to-Own” is nothing but a “Delayed” or 
“Disguised” sale. “When a Lease/Rent w/Option is a 
masked land sales contract, the Tenant with a purchase 
Option becomes an owner of the property with equi-
table ownership in the property!   [McClellan v Lewis, 
(1917) 35 CA64]  
    A “masked land sales contract?” What is that? 
According to the IRS, a masked land sales contract 
occurs when, “the Tenant is in possession of the 
property and makes an “Option Deposit”, refundable 

or not and the pay-
ments, which all or 
part apply against the 
purchase price, but has 
not yet received the 
deed.” In other words, 
if it smells like a duck, 
walks like a duck... 
Notice they did not 
talk about whether the 
Lease/Rental Agree-

ment was separate from the Option Agreement or, if 
they were dated at different times or, even that they 
were offered by different parties.  
    This determination has widespread and potential-
ly disastrous consequences for any party involved in 
the Lease Option or Rent-to-Own process, includ-
ing home owners, real estate agents, and mortgage 
brokers, attorneys or anyone else who suggests or 
constructs such a scheme.  
    This means, among other things, the financial, le-
gal and tax problems of the Tenant, a person whose 
financial issues are already of a magnitude, in many 
cases, that prevent him from buying a house, could 
affect the title of the home being Leased/Rented 
(Your Home); since he is now considered an owner, 
according to the IRS.  
    In other words, any of your Tenant’s financial 
problems are now Your Financial Problems. A claim 
against your Tenant in a divorce, bankruptcy or 
judgment against your Tenant may be attached to 
your property as could any IRS liens.  Now, while 
you may in fact covet his wife, you may not want 
her as your partner, when she inherits her share of 
your house upon his death or as a result of a divorce. 

S
ubject-To, Seller Carry, Lease Pur-
chase Options, as taught by the self-
proclaimed late might infomercial 
gurus among others and are not all 
they’re cracked up to be.  With a non-
refundable “Option Deposit” upfront 

and a portion of the rent payment (“Rent Credit”) 
applied to a future purchase price, it’s like a tick-
ing financial time bomb just waiting to go off on 
unsuspecting Realtors, home owners and wannabe 
real estate investors. 
   How dangerous can these inherently dangerous 
methods be, specifically Lease Options?  
   The City of Cincinnati has just passed an Anti-
Predatory Lease Option Law and as of September 
of 2007 the state of Texas has outlawed Lease Op-
tions, in their tradition form altogether.  Texas now 
requires that the Tenant/Buyer be placed on the 
deed to the property.  What a horrible mistake that 
could be. These laws are partially based on Arizona 
legislation that has been in place for years.   
   According to the Arizona legislation, there are 
five things that violate the law and will cause the Continued on pg. 20

one call could save you
28% on car insurance*

*National average annual savings based on data from customers who reported savings by switching
to Esurance between 12/1/11 and 4/30/12.
© 2012 Esurance Insurance Services, Inc. All rights reserved. CA License #0G87829

Call 1-888-419-5974 to see
how much you could save.

Thinking of Doing Lease-Options…or other 
forms of Sub-To or Seller Carry Financing?

You’d better think 
again, or you could 

be very sorry!
By Scott L. Moyes, owner/CEO of 

“TheSmartREI” and Full Price Offer Guy!
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www.ISurvivedRealEstate.com or 951-780-5856

John Burns
President

John Burns Real Estate Consulting

Bruce Norris
President

The Norris Group

Leslie Appleton-Young
Chief Economist

California Association of Realtors

Christopher Thornberg
Princpial

Beacon Economics

Debra Still
Immediate Past President

Mortgage Bankers Association

Sean O’Toole
President

PropertyRadar.com

Sean O’Toole

TH
E 

PA
N

EL
TH

E 
PA

N
EL

A Powerhouse Lineup of Top Industry Experts 
Converge for The State of Real Estate 2013
On October 18, 2013, join The Norris Group and our panel of 
industry experts at the Nixon Library in Yorba Linda, California 
for another award-winning evening. Get the inside scoop on 
how these industry thought leaders are navigati ng this market 
for success despite constant market manipulati ons, regulatory 
intererence, and legislati ve overload.  Come dress up and 
enjoy a fi ne meal in the Presidenti al East Room, network with 
successful real estate professionals from all over California, 
and help raise funds for kids with life threati ng medical 
conditi ons. 
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All proceeds go directly to our fundraising site which 
benefi ts Make-A-Wish and St. Jude Children’s Research 
Hospital. Over the past fi ve years alone, with your help, 
we’ve already over $370,000 for charity. 

MVT PRODUCTIONS

 Adrenaline Athleti cs • California Property Solvers 
Coldwell Banker Town & Country • Claudia Buyers Houses 

Elite Aucti ons • FIBI - For Investors by Investors 
In A Day Development • Inland Empire Investors Forum 

Inland Valley Associati on of Realtors  
Investor Experts, Inc. • Keystone CPA • Las Brisas Escrow   

Leivas Associates • Mike Cantu  
Northern California Real Estate Investors Associati on 
Northern San Diego Real Estate Investors Associati on  

Orange County Real Estate Investors Associati on 
Orange County Investment Club FIBI 

Personal Real Estate Magazine • Pilot Limo 
Prime Residenti al Mortgage •  Realty 411 Magazine 
Real Wealth Network • Rick and LeaAnne Rossiter 
SONOCA Corporati on • uDirect IRA • Tony Alvarez

Southwest Riverside County Associati on of Realtors 
Spinnaker Loans • Westi n South Coast Plaza

Apartment Owners Association
of California, Inc.

Friday, October 18th • 4pm-10:30pm

411-mag-8.125x10.5.indd   1 8/27/2013   9:15:58 AM



Learn from THE National Expert 
on how to use Land Trusts 

for privacy & asset protection.

Visit Randy's website for FREE Land 
Trust information or call him now @ 
866-696-7347 with your questions.

Meet Randy Hughes in Person!
Attend his next 

Land Trust Seminar

For Information, Visit Online:

Randy Hughes
 Mr. Land Trust

40 Years Experience

RealEstateforProfit.com

Seriously, your house could be tied 
up in the divorce or probate of his 
estate for months, if not years. So 
are you sure your prospective les-
see has no IRS, legal or financial 
problems and is in good health?

The best laid plans of mice and 
men have been known to fall short, 
right? What if your Tenant is laid 
off or cannot make his payments in 
a timely fashion? Or, as happens in 
86% of Seller Carry type arrange-
ments, such as Lease Options, the 
Tenant, for whatever reason, can-
not or does not qualify to buy the 
property as agreed by the end of 
the specified term?  In any case… 
you want him out!  I’m sure your 
contract clearly spells out that he 
forfeits his upfront deposit, if he 
doesn’t buy, doesn’t it? 

If he knows his rights or has an 
attorney that does, you may have 
Battle Royale on your hands!  The 
judge must say, “Sorry, this man is 
not a Tenant, He is “an Owner” of 
the property and the only way to 
get him out is to bring a foreclosure 
suit against him!” 

A foreclosure means attorney 
fees, time, a year or more in most 
cases, during which time you will 
probably not receive a dime in rent.  
Once you have foreclosed his own-
ership, you may have to bring an 
unlawful detainer and ejectment ac-
tion to get him out of the property 
and then file a “Quiet Title” action, 
to clean the property’s title!  Did I 
mention you will have to make all 
the property’s payments during this 
time or face foreclosure yourself? 

Those are just the highlights (or 
lowlights, if you will)! We haven’t 
said anything about potential IRS 
problems you could incur for tak-
ing tax write offs against a prop-
erty you did not own, or potential 
problems with State Usury laws!   
The monthly payments that you 
bumped up with the intention of 
crediting some against the purchase 
price, when redefined as mortgage 
payments, could be high enough to 
exceed your state’s usury laws.  

Also, you have inadvertently 
given your bank the right to “Call 

Your Loan Due”, simply because you 
granted someone an Option to buy! 
(See the Federal Depository Regula-
tions Act of 1982), more commonly 
known as “The Garn - St. Germain 
Act”. 

In true American style, several Na-
tional Law Firms have begun advertis-
ing for the sole purpose of representing 
Lease with Option Tenants against 
Landlords, Realtors, Lenders, Inves-
tors and other Attorneys for wrongfully 
suggesting, advising or placing their 
clients into Lease Purchase/Options 
and or Rent-to-Own arrangements.   
Many major brokerages now prohibit 
their agents from being involved in 
Lease Options and most forms of 
Seller Assisted or Carry Financing 
Schemes. 

A simple, safe, legal and inexpen-
sive way to virtually eliminate all the 
inherent risks and liabilities of such 
transactions exists.  Have the Owner/
Seller place their property into their 
own Properly Formed and Valid 
Title Holding Trust first. This legally 
prevents the title from passing to the 
Resident or Tenant/Buyer and protects 
the Owner/Seller’s title, deed and 
property from further encumbrances as 
a result of legal actions against one of 
the parties. It also allows YOU (Home 
Owner, Investor, Real Estate Agent, 
Attorney or Other) to accomplish the 
same financial objectives as ANY other 
form of Subject-To or Seller Carry 
type arrangement, but without any of 
the potential Negative Risks or Liabili-
ties associated with such Subject-To or 
Seller Carry Financing Scheme.  

Doing so also allows the incoming 
“Resident Co-Beneficiary” to receive 
virtually all the benefits of fee simple 
real estate ownership, again without 
jeopardizing the Seller’s title, deed or 
property.

The vesting of one’s title to a Trustee 
of a valid and properly formed Title 
Holding Trust and naming Co-Benefi-
ciaries is also vital to avoid the trigger-
ing the Lenders “Due-On-Sale” clause 
in your mortgage contract. In addition 
to avoiding problems, a valid Title 
Holding Trust can greatly increase the 
potential profitability of your transac-
tion, doubling your positive cash flow 
and boosting your back end profits 
by more than 100% in some cases, 

Make an Extra $5,000 to $30,000 Monthly!
“Your wealth is in your thinking” is the mantra trumpeted 
by stock market teacher and trader Tyrone Jackson.  His 
Wealthy Artist/Wealthy Investor program exposes both the 
experienced trader & novice to the powerful concept of 
monthly residual income. 

TheWealthyInvestor.net

all while preserving the Seller’s Title, 
Property and any remaining Equity 
in the property!  A valid and properly 
formed Title Holding Trust can elimi-
nate ALL the serious problems normal-
ly associated with a Lease Option or 
ANY OTHER form of Seller Assisted 
Financing Schemes including… Lease 
Purchase, Rent-To-Owns, All Inclusive 
Trust Deeds, WRAPS, Equity Shares, 
Contracts for Deed, Land Contracts, 
etc.   There is never a reason to risk 
serious problems with your Subject-To 
or Seller Carry transactions. 

Currently there is only one trade-
marked and patent pending process of 
valid Title Holding Trust documenta-
tion (The Equity Holding Trust Trans-
fer™ System), that I know of, that is 
valid and complies and by all State and 
Federal Law. 

The EHTrust™ is not an alternative 
to these inherently dangerous forms 
of Subject-To or Seller Carry Financ-
ing Arrangements; it is the way we do 
them. It is the safest and most effective 
way to “Control”, not own, Income 
Producing Real Estate and in most 
cases for as little as $10 per property.

So why should you consider using 
a Title Holding Trust as opposed to a 
standard Lease Option, Subject-To or 
other form of Seller Carry arrange-
ment?  Well, after several years and 
dozens of successful transactions, 
it happened.  Yep, you guessed it, I 
got sued.  The Tenant, who defaulted 
months earlier, filed a Claim of Eq-

uitable Interest which prevented me 
from simply evicting them.  As a 
result, I ended up having to liquidate 
all my holding and options to pay off 
the original seller and the tenant. I 
decided right then and there, that Real 
Estate was not for me.  

Thank goodness a fellow investor 
introduced me to Bill Gatten and the 
Equity Holding Trust Transfer™.  Bill 
and his wife Gail have since become 
my good friends and mentors, for 
which I owe much of my success in 
this business.

If you’d like a copy of “My Per-
sonal Lease Option Horror Story”, 
along with a transcript of my conver-
sation with the Judge, just send me an 
email at TheSmartREI@gmail.com 
with “Lease Option Horror Story” in 
the subject line and I’d be happy to 
share it with you.  I get several emails 
a year from Sellers, Buyers, Agents 
and Investors with similar stories, if 
not worse. 

Scott Moyes is an Active Mentor, 
Partner & Investor himself and Co-
Founder of The Smart Real Estate 
Investor Clubs of America, President 
of the Utah & Wasatch Area Real 
Estate Investors Association and 
Former National Training Director 
for North American Realty Services, 
Inc., Creators of the Incredible PAC 
& EHTrust Transfer™ System, email 
him at TheSmartREI@gmail.com 

Beware of subject-To deals, pg. 18
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Cherry Street Box Score

TOTAL OF ALL “GROSS” 

MONIES RECEIVED BY JAY

• Total Rents Received $999,010

•  Down Payment from Sale   

$50,000

• Interest Income Seller Financing 

  $780,000

• Jay’s Note Principal Payment        

$600,000

(End of 20 Years)
TOTALS – START TO FINISH  

$2,429,010

Pretty impressive earnings —

wouldn’t ya say?  Some may ar-

gue that $2,429,010 is indeed a 

lot of money, but its gross earn-

ings!  Fair enough — it is gross, 

and I paid mortgage payments as 

well as normal expenses along the 

way while I operated the property.  

Still, $2,429,010 far exceeds all 

the money I ever spent on Cherry 

Street.

You also need to understand this 

— before I reached my seventh 

year of operation, I had all my fix-

up expenses, plus my down pay-

ment money back in my pocket!  In 

other words; I had none of my own 

money left in the deal – and here’s 

the beauty.  From the seventh year 

until I sold Cherry Street, my ten-

ants paid for everything!  They 

paid all my expenses — plus every 

single mortgage payment till they 

were all gone!

Q: WHAT DID YOU DISCOVER ABOUT LONG-DISTANCE PROPERTY 
MANAGEMENT WHEN YOU LIVED IN CALIFORNIA?
A: I learned that the secret to many long distance investors’ success is to offer 
excellent property management services. We help them fill vacancies, collect 
rent, make repairs and handle emergencies. USAROI.com safeguards the invest-
ment of the long-distance investor.
 
Q: WHAT IS YOUR GOAL WITH USAROI?
A: The goal of USAROI.com is to teach both amateur and experienced real 
estate investors alike the keys to making money by purchasing Memphis rental 
properties and turning them into positive cash flow. By purchasing rental prop-
erties in the Memphis area, you will find incredible savings because the proper-
ties are undervalued and are selling for a lot less than they normally would.

Q: PLEASE GIVE US AN OVERVIEW OF USAROI.COM.
A: USAROI.com is a full-service real estate investing firm specializing in ac-
quisition, renovation and management of residential properties for domestic and 
international clients. Many of USAROI.com clients hold an investment portfo-
lio with multiple properties, USAROI.com has earned a reputation of creating 
wealth for his clients and offering exceptional customer service. USAROI.com 
has a team of highly skilled professionals ready to help investors in every step 
of the process. USAROI.com offers more services to investors than most, every-
thing from private financing to management and from construction to sales.

per share or $1.16 X 1000 for a total 
of $1,160.00 (minus commissions).

This money goes into your account 
immediately and can be taken out the 
next trading day to be used how-
ever you see fit.  Keep in mind; the 
premium collected is yours to keep 
no matter what happens…this allows 
you to profit on the income from the 
CALL if the stock moves higher, side-
ways, or down*. 

*In this example, if your stock trades 
below your chosen strike price of $30 
on the OCT expiration date, chances 
are that you will keep your stock and 
have the ability to write another cov-
ered call for the next available month.  
Covered Calls are a true cash flow 
generator.

SIMPLE 7 STEP PROCESS
Step 1:  Identify Optionable Stocks in 
Your Portfolio
Step 2:  Determine the Market Fore-
cast

FREE Resources for Investors
www.Realty411Guide.com
www.reWEALTHmag.com

FINANCIAL RESULTS –

BENEFITS

* Jay Earned Back His Initial Invest-
ment Down Payment of $20,000 — 121 
Times Over.     
* For Every Year Jay Owned — And 
Financed The Property – Cherry Street 
Provided An Average Annual Income of 
$53,000 - Average Rents During Jay’s 
Ownership Less Than $550 per Month 
per House.

REASONS TO CONSIDER INVEST-
ING IN MULTI-UNIT PROPERTIES
REASONS TO CONSIDER INVEST-
ING IN MULTI-UNIT PROPERTIES

1.  Investment not affected by an up 
& down economy — or recession.
2.  Not dependent on bank financing.
3.  Much easier to create your own 
employment.
4.  Monthly income indexed to infla-
tion.
5.  Keep your money — no FUTA, 
FICA, state withholding.
6.  Ideal family business – generous 
write-offs.
7.  Easy to expand in any economy.
8.  Many “high Profit” related ben-
efits.
9.  Rapid wealth builder for net 
worth.
10. Guaranteed retirement income.

Further diagrams, financing, fix-up 
items and cash flow details, for Cher-
ry Street, are in the Jay’s latest “How 
To” e-Book, LIVING THE DREAM 
(FREE) at:  bit.ly/cashflowexpress2

Jay P. DeCima, “Fixer Jay”, lives in 
Northern California where he oper-
ates multiple rental properties.  With 
nearly 50 years’ experience, he’s a 
street-wise landlord and best-selling 
real estate author.  Jay’s recession-
proof, adding value techniques are 
ideally suited for small-time, Mom & 
Pop investors seeking faster paydays 
and financial security.  Jay’s self-help 
books, published by McGraw Hill, 
have been voted No. 1 by both the Los 
Angeles Times and Chicago Sun.  They 
remain top selling real estate books on 
Amazon and Barnes & Noble lists. 

Step 3:  Check the Options Chain
Step 4:  Calculate the Numbers
Step 5:  Sell the Call Options
Step 6:  Monitor the Position
Step 7:  Close Out the Trade if Neces-
sary

RISKS
*  There is a chance of selling your 
stock — so be willing to sell it
*  You give up the opportunity to profit 
if the stock rises above your chosen 
strike price (the price you agreed to sell 
it for)

ADVANTAGES
*  Allow you to generate monthly cash 
flow from stocks you own
*  Serve as downside protection in the 
event the stock drops in value
*  It can be a growth or income strategy

For more information about Bruce 
Dinger, CEO of Kensei Trading, please 
visit his website: 
http://www.brucedinger.wix.com/tnt-
trading stocks

First Millionaire on your Block, pg. 17

The Power of Covered Calls, pg. 13

Covered Calls are a True 
Cashflow Generator.

Join Our VIP Social Network

FREE Membership * LIVE Chat

Find Events and Expos,

Locate Deals and Network

Stay Connected, Be Informed.

http://realty411guide.ning.com

CashFlow Express Tip:
READ A BOOk,
Change Your LIFE

Q & a with usaRoI, pg. 7
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LAMARR BAXTER Director of Business Development
Address: 9245 Laguna Springs Dr. #200, Elk Grove, CA 95758
Direct: 916.708.0235
Fax: 916.405.4000
Email: lamarrbaxter@accuplan.net
Web: www.accuplan.net/norcal/index.htm



cashFlow Resources

AdvERTiSE HERE, CALL: 310.994.1962

aCCess Great deals
Carolyn J. Wheeler

(510) 656-7767 or email:

cjwheeler2012@yahoo.com
or mail: 40452 Ditmus Ct.

Fremont, CA94538-3558

Need to sell?
We Are Private 
Investors, Seeking 
Seller-Financed
Properties. 

Call us first for a
win/win solution.

Bi-linGual SpaniSh * haBlO ESpanOl
CDPE® - Certified Distress Property Expert
APR® - Certified Distress Home Specialist

HUD® - HAFA Certified

 

 

Direct: 408-813-0894 Office: 408-813-0894 
Fax: 408-300-9371 | DRE# 01778641

1721 Blossom Hill Road, San Jose, CA 95123
mearl@apr.com | www.apr.com/mariaearl

proud investor for 35 Years!
Let Me Help You Find Your Next Deal

loli-Maria Earl 
REALTOR®

Your Relocation 
& Short-sale  
Specialist
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ThE BEST KEpT
iN REAL ESTATE
Learn How to Buy your First HoteL 

& Make tHousands oF doLLars in 
CasH FLow every MontH

RIch in Five
P.O. BOx 2007

ROuNd ROck, Tx 78680
(512) 788-1710

Secret

• BEGinnERS and ExpERiEnCEd REal ESTaTE invESTORS 
aliKE • naTiOnal TRaininG EvEnTS • FREE EduCaTiOn 
and WEBinaRS • ExTEnSivE and handS-On COaChinG 

REgISTER TO ATTENd ThE NExT 
RIch in Five hOTEL TRAININg EvENT
CoMe Learn FroM tHe onLy HoteL expert wHo 
Can teaCH you How to Buy your First HoteL

viSiT www.richinfive.com OR EMail info@richinfive.com

Same Time + Same Energy 
+ Same Strategies = Your 
First Hotel = Thousands in 
CASH FLOW Every Month!

FREE Resources for Investors
www.Realty411Guide.com
www.reWEALTHmag.com




